












Unless otherwise indicated in this report, “Merit,” “we,” “us,” “our,” and similar terms refer to Merit Medical 
Systems, Inc. and our consolidated subsidiaries. 

Our Company 



Business Strategy 

•

•

•

•

•

COVID-19

The COVID-19 pandemic and 
related ongoing implications have negatively impacted our business and operations around the world and may continue 
to materially and adversely impact our business, operations and financial results

Products 



Cardiovascular  

Merit Vascular  Peripheral 
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Merit Spine 

•

•

•



Merit Oncology  

•

•

•
•

 

Merit Vascular  Cardiac 

•

•
•



•
•
•
•

Endoscopy 

•

•

•

•

•

Marketing and Sales 





The COVID-19 pandemic and 
related ongoing implications have negatively impacted our business and operations around the world and may continue 
to materially and adversely impact our business, operations and financial results

Customers 

Research and Development 



Manufacturing 

Competition 



Sources and Availability of Raw Materials 

Termination or interruption of our supply relationships and increases in labor costs 
and the prices of our component parts, finished products, third-party services and raw materials, particularly petroleum-
based products, is negatively impacting our business and could have a further adverse effect on our business, operations 
or financial condition.

Proprietary Rights and Litigation 



 
Regulation  
 

 
 



. 



Our products 
may cause or contribute to adverse medical events that we are required to report to the FDA or other governmental 
authorities, and if we fail to do so, we may be subject to sanctions that may materially harm our business.









Seasonality 

Sustainability

•

•

•



•

•

•

•

•

•

•
•

•

•

Human Capital Management 



 



 
Information Security 

Recent Developments 

Available Information 

•

•



•

Financial Information About Foreign and Domestic Sales 



Termination or interruption of our supply relationships and increases in labor costs and the prices of our component 
parts, finished products, third-party services and raw materials, particularly petroleum-based products, is negatively 
impacting our business and could have a further adverse effect on our business, operations or financial condition  

Changes in general economic conditions, geopolitical conditions, domestic and foreign trade policies, monetary policies 
and other factors beyond our control may adversely impact our business and operating results. 



•

•
•
•
•

•

•
•
•
•
•
•

Any damage or interruption to our operations, facilities, infrastructure, manufacturing processes or information 
technology systems, or those of our suppliers, including as a result of our facility consolidation initiatives, could result 
in lost revenues and our business could be seriously harmed.



Consolidation in the healthcare industry, group purchasing organizations and public procurement policies have lead 
to demands for price concessions, which reduces our revenues and may harm our ability to sell our products at prices 
necessary to support our current business strategies. 

We may be unable to compete in our markets, particularly if there is a significant change in relevant practices or 
technology. 

The COVID-19 pandemic and related ongoing implications have negatively impacted our business and operations 
around the world and may continue to materially and adversely impact our business, operations and financial results.



We may be unable to successfully manage growth and maintain operational efficiencies. 

Substantial costs are incurred when identifying, evaluating, negotiating and closing acquisitions, and failure to 
integrate acquired businesses may adversely impact our business and financial results.  



We will be required to expend significant resources for research, development, testing and regulatory approval or 
clearance of our products under development, and these products may not be developed successfully or approved for 
commercial use  

•
•
•
•
•

•
•

We may be unable to accurately forecast customer demand for our products and manage our inventory. 



We lack direct sales and marketing capabilities in many countries and are dependent on our distributors for the 
commercialization of our products in these countries. If we are unable to maintain or establish sales capabilities on 
our own or through third parties, we may not be able to commercialize any of our products in those countries  

We are dependent upon key personnel  

Regulations and trade policies implemented by foreign governments to reduce the costs of healthcare or promote 
business in their countries have caused, and are likely to continue to cause our sales to decline in such countries.  

The FDA regulatory clearance process is expensive, time-consuming and uncertain, and the failure to obtain and 
maintain required regulatory clearances and approvals could prevent us from commercializing our products  

de novo



Our products are generally subject to regulatory requirements in foreign countries in which we sell them. We have 
experienced delays and expended significant resources in obtaining those approvals and clearances and we will likely 
continue to experience delays and uncertainty, and incur significant expenses, in obtaining those approvals or 
clearances  

The medical device industry is subject to extensive scrutiny and regulation by governmental authorities and we are 
currently operating under a Corporate Integrity Agreement. If governmental authorities determine that we have 
violated laws, regulations or our Corporate Integrity Agreement, our company or our employees may be subject to 
various penalties, including civil or criminal penalties  



We are subject to laws targeting fraud and abuse in the healthcare industry, the violation of which could adversely 
affect our business or financial results  

Our international operations make us subject to the U.S. Foreign Corrupt Practices Act and similar anti-bribery laws 
in non-U.S. jurisdictions, and our failure, or the failure of our distributors and agents, to comply with these laws could 
subject us to civil and criminal penalties and adversely affect our business.

Limits on reimbursement imposed by governmental and other programs may adversely affect our business and results 
of operation. 



Our business is subject to complex and evolving U.S., state and international laws and regulations regarding privacy 
and data protection. Many of these laws and regulations are subject to change and uncertain interpretation and could 
result in claims, changes to our business practices, penalties, increased cost of operations, or declines in user growth 
or engagement, or otherwise harm our business  



Our failure to comply with applicable environmental, health and safety laws and regulations could affect our business, 
operations or financial condition. 

Use of our products in unapproved circumstances could expose us to liabilities  

Our products may be subject to product liability claims and warranty claims  



Our products may cause or contribute to adverse medical events that we are required to report to the FDA or other 
governmental authorities, and if we fail to do so, we may be subject to sanctions that may materially harm our business  

Our employees, independent contractors, consultants, manufacturers and distributors may engage in misconduct or 
other improper activities, including noncompliance with regulatory standards and requirements. 

We may be a party to litigation in the course of our business or otherwise, which could affect our financial condition 
and results of operations



We may not be able to effectively protect our intellectual property, which could harm our business and financial 
condition  

Third parties claiming that we infringe their intellectual property rights could cause us to incur significant legal or 
licensing expenses and prevent us from selling our products  



We rely on the proper function, availability and security of information technology systems to operate our business, 
and a material disruption of critical information systems or a material breach in the security of our systems may 
adversely affect our business and customer relationships  

The agreements and instruments governing our debt contain restrictions and limitations that could significantly affect 
our ability to operate our business, as well as significantly affect our liquidity



We depend on generating sufficient cash flow to fund our debt obligations, capital expenditures, and ongoing 
operations. 

The market price of our common stock has been and may continue to be volatile. 

Fluctuations in foreign currency exchange rates may negatively impact our financial results. 



We are subject to changes in tax laws, fluctuations in tax rates, the adoption of new tax legislation or exposure to 
additional tax liabilities, which may adversely affect our effective tax rate, business, financial condition, or results of 
operations.  





Market Price for the Common Stock 

Performance 



Overview 



Results of Operations 

Cardiovascular Sales.



Endoscopy Sales.

United States Sales: 

International Sales



Selling, General and Administrative Expenses

Research and Development Expenses



Legal Settlement

Impairment Charges

Contingent Consideration Expense (Benefit)

Acquired In-process Research and Development



Cardiovascular Operating Income (Loss).

Endoscopy Operating Income.



Liquidity and Capital Resources 

Cash flows provided by operating activities.

•



•

•

•

•

•

•

•

•

•

 
Cash flows used in investing activities.



Cash flows used in financing activities.

Critical Accounting Policies and Estimates 

Inventory Obsolescence. 



Valuation of Goodwill and Intangible Assets.

Contingent Consideration.



Currency Exchange Rate Risk

 



Interest Rate Risk



Internal Control — Integrated Framework (2013)



Inventories - Provision for estimated excess, slow moving and obsolete inventories – Refer to Note 1 to the financial 
statements 

Critical Audit Matter Description  

How the Critical Audit Matter Was Addressed in the Audit 

•

•

•

•

•

•











Credit Losses











 
Identify the contract with the customer

Identify the performance obligations in the contract

Determine the transaction price



Allocate the transaction price to performance obligations in the contract

Recognize revenue when or as we satisfy a performance obligation. 



Compensation — Stock Compensation

Reference Rate Reform (Topic 848): Facilitation of the Effects of 
Reference Rate Reform on Financial Reporting

Reference Rate Reform (Topic 848): Scope
Deferral of the Sunset Date of Topic 848

















 

 

Third Amended and Restated Credit Agreement



Future Payments 



Derivatives Designated as Cash Flow Hedges 



Derivatives Designated as Cash Flow Hedges 

Derivatives Not Designated as Cash Flow Hedges 

Fair Value of Derivative Instruments Designated as 
Hedging Instruments 
Assets 

(Liabilities) 

Fair Value of Derivative Instruments Not Designated as 
Hedging Instruments 
Assets 

(Liabilities) 



Derivatives Designated as Cash Flow Hedges 

Interest rate swaps 
Foreign currency forward contracts 

Interest expense 
Revenue 
Cost of sales 

Derivatives Not Designated as Hedging Instruments 

Foreign currency forward contracts 



Shareholder Derivative Action 

SEC Inquiry  





 

Nonqualified Stock Options 



Stock-Settled Performance-Based Restricted Stock Units (“PSUs”) and Time-Vested Restricted Stock Units (“RSUs”) 





Cash-Settled Performance-Based Share-Based Awards (“Liability Awards”) 









Contingent Payments to Related Parties. 

Intangible Assets. 
 



Right of Use Operating Lease Assets.

Property and Equipment.

Equity Investments, Purchase Options and Notes Receivable.





Assets 

Liabilities 



Internal Control-Integrated Framework (2013)





Internal Control — Integrated Framework (2013)

Internal Control — Integrated Framework (2013)



















Paper | Supporting
responsible forestry




